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There are regular B2B payments forums and then there’s this one: 
a closed-door, executive-level summit that will dig deep into why the “last mile” of 
getting funds into corporate treasurers’ bank accounts is so costly, time-consuming 
and friction-filled. PYMNTS is assembling a diverse group of B2B payments innovators 
to discuss and debate this very real problem. We’ll cut through the hype and challenge 
conventional wisdom, getting those who are already solving these problems to explain 
where they’re making progress, what remains to be done and who is best positioned to 
solve the multi-trillion payments problem.

• Voice of the Customer Roundtable

• Reinventing the Role of  
the Cash Manager Panel

• Blurred Lines: FinTechs and FIs Panel

• Why ‘Better Late Than Never’  
No Longer Flies Panel

• More Than Moving Money:  
Managing the “R’s” and the “S’s”  
of B2B Payments Panel

• The Great B2B Payments Rails Debate: 
My Rails Are Better Than Your Rails 
A moderated, 60-minute,  
interactive, debate-style discussion  
on the future of B2B payments transport

SAMPLE OF TOPICS

TICKETS

$495 Each (Client)  |  $795 Each (Non-Client)
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All sponsorship packages include participation in PYMNTS’ 
Masterclass: Delivering The Last Mile In B2B Payments. 
Masterclass is PYMNTS’ interactive, online video platform that 
takes site visitors inside experts’ minds on a particular topic — 
in this case, Solving B2B Payments’ Last Mile. It mixes video, 
audio and digital content, giving each sponsoring company the 
opportunity to own a segment in this channel. 

Base Package sponsorship includes a five-minute,
PYMNTS-produced video that will run on the Masterclass
platform. PYMNTS will provide the topics and questions, and
video shooting will be completed at the event. Each video and
accompanying feature article will be promoted in PYMNTS’
daily newsletters, as well as on its social media outlets and
website. A personalized link will be provided to each sponsor for
external sharing.

For more information, please email: events@pymnts.com

BASE  
PACKAGE  
$15,000

• 4 tickets

• 1 five-minute Masterclass video

• 1 feature article

• 1 ticket for client/end-user
 

PANEL  
PARTICIPATION  
$10,000 (add-on to Base Package)

• 8 fireside chat discussions

• 12 speaking positions still available
 

NETWORKING  
SPONSORSHIPS  
$15,000 each

• Breakfast/registration,  
lunch or reception 

• Agenda-free networking  
after company introduction/welcome

• Ability to provide materials/collateral/
swag for attendees
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mailto:events%40pymnts.com?subject=PYMNTS%20Executive%20Forum


AGENDA

PROGRAMTIME DETAILS DURATION

 
Breakfast and Registration

 
Welcome and Program Overview

 
Opening Keynote 

 

Voice of the Customer Roundtable

 

Reinventing the Role of  
the Cash Manager Panel

Better Ways to Pay:  
The Need For Speed … Or Not? Panel

 
 

Payments Methods  
and Business Models:  
What’s Broken? Panel

 
Get registered while mixing and mingling with other delegates 

 
Introduction Hosted by: Karen Webster 

 
The Role Of Card Networks in Delivering B2B Payments Last Mile  

Solutions are only as effective as the problems they are solving for key 
stakeholders. Corporate Treasurers tell us where they feel the biggest payments 
pain, where they believe innovation can add new value, and whether solutions 
providers are hitting the mark.

 

Solving for the last mile starts with understanding the first mile. Managing the 
inflows and outflows of payments requires a real time look at the businesses 
cash position and access to the tools that help manage that flow. This panel will 
address the role of technology, data and risk management in optimizing cash flow, 
negotiating trade terms, and improving the buyer/supplier experience in reinventing 
the role of the cash manager.

 
The world of payments is focused on making them faster, and even faster than that. 
But faster is all in the eye of the beholder - or more precisely, the holder and receiver 
of those funds. This panel will examine the concept of faster payments in the B2B 
world, and discuss why faster is only one facet of a smarter B2B payment.

 
Getting suppliers and buyers to agree on payment methods and terms also 
introduces frictions – and involves finding the right balance between time to money, 
payment method used and the cost of acceptance. This panel will discuss how 
value exchange is now driving those discussions – and the implications to networks 
and solutions providers.

7:30a  
- 8:30a

8:30a 
 - 8:35a

8:35a  
- 9:10a 

9:10a  
- 9:55a

 

10:00a  
- 10:40a

11:10a  
- 11:50a

11:50a  
- 12:30p

 

1 HOUR

 

5 MINS

 

35 MINS

 

 

45 MINS

 

40 MINS

 

 

40 MINS 

40 MINS

5 MINUTE BREAK

1 HOUR LUNCH

1 HOUR LUNCH

30 MINUTE BREAK
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AGENDA

PROGRAMTIME DETAILS DURATION

30 MINUTE BREAK

 
The Great B2B Payments Rails Debate:  

My Rails Are Better Than Your Rails 

More Than Moving Money:  
Managing the “R’s” and the “S’s”  

of B2B Payments Panel

 
 

Why ‘Better Late Than Never’  
No Longer Flies Panel

Blurred Lines: FinTechs and FIs Panel 
 
 

Wrap Up and Adjourn

 

Networking Cocktail Reception

The introduction of bitcoin and blockchain has taken the discussion of how to move 
and settle money in real time to a fever pitch. This panel, will debate – Lincoln 
Douglas Style – the value, practicality and scalability of the various alternatives 
for authorizing, clearing and settling B2B payments: traditional rails + software 
enhancements versus rip and replace new rails. 

Moving the money is sometimes the easiest part of payments process. There’s 
more to managing payments in a corporate setting then simply moving the money. 
Receivables reconciliation, regulatory compliance and data security are all essential, 
particularly in a world that’s moving to real time, and irrevocable payments. This 
panel will explore how to make these “R’s” and “S’s” part of product design – as well 
as a source of strategic advantage and not simply a checkbox. 
 
 

Late payments are becoming a chronic problem for businesses large and small and 
represent a source of interest free trade credit by suppliers that can put them at 
risk. With nearly $2T in trade credit outstanding, some say that DRO is now a chronic 
problem for both suppliers and buyers. This panel will examine new ways to close 
the late payments gap.

 
The FinTechs that emerged to disrupt traditional players are now turning to them to 
access their client base and scale. This panel will examine the role of FinTechs and 
traditional Players in solving B2B payments last mile: where it works and where it 
does not.

 
 
Thank You Hosted by: Karen Webster

Join us for cocktails and hors d’oeuvres as you network with your peers and some 
of our innovators.

 
1:30p  

- 2:30p

 

2:40p  
- 3:20p

3:50p  
- 4:30p

4:30p  
- 5:10p

5:10p  
- 5:15p

 
5:15p  

- 7:00p

 

 
1 HOUR 

 

 

 

40 MINS

 

40 MINS

 

40 MINS

 

5 MINS

 

1 HOUR 

45 MINS

10 MINUTE POST-DEBATE COOL DOWN
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